
 
 
 
 
 
 
 
 

T2+2™ PROFESSIONAL 
 

 
T2+2™ stands for Technology Transfer Tools and Training. It is a unique package that 
combines online market research and training capabilities with custom consulting services to 
provide a comprehensive, highly responsive technology commercialization system. T2+2™ 
Professional saves time and money for its users by providing them with the information they 
need to make decisions on technologies, patents, target markets, partners, and licensees 
quickly and effectively. 
 
T2+2™ Professional leverages the knowledge and experience of leading technology 
commercialization firm Foresight Science & Technology to bring customers unique offerings 
such as:  
 
 

 A Data Warehouse with over 3,500 reports (and growing) on individual technologies in 
fields ranging from life sciences to computer science, energy to environment, and all 
points in-between. Many of the technologies in the Data Warehouse are available for 
license or acquisition, and introductions with the owners can be made to facilitate deals.  

 
 Market Overviews on hundreds of industry segments within energy, life sciences, 

transportation, defense, chemicals, and more.  
 

 Pipeline Partners, our extensive, internally developed and frequently updated network 
of companies interested in licensing or buying new technologies from Foresight 
customers.  

 
 A fully searchable Royalty Rate Database that includes thousands of licensing 

agreements and other transactions. 
 

 The Rapid Response Program, through which customers can receive custom Market 
Overview reports, as well as request additions to the Pipeline Partners network and 
other services, at no additional charge. 

 
 Live Online Support for customer questions and requests. 

 
 

 

“We’ve seen the most value in T2+2™’s ability to help us 
understand markets and identify subject matter experts and 
potential licensees.” 
 
 −Licensing Associate, Boston University Office of     
                 Technology Development 
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Examples of Current T2+2™ Professional Customers Include: 

 
  Ben Franklin of Northeast PA 
  Boston University  
  Cornell University 
  Drexel University 
  Florida State University  
  High Tech Rochester  
  Idaho National Laboratory 
  Lehigh University  
  Loma Linda University Adventist  
  Health Sciences Center  
  National Institute of Standards &    
  Technology   
  Noetic Technologies  
  North Dakota State University  
  Northern Arizona University 
  Oklahoma State University  
  Oregon Health & Science University  
  Physical Sciences, Inc. 
  University of Alabama 
  University of Central Florida 
  University of Nebraska 
  University of Nevada at Reno 
  University of Rochester  
University of Texas at Arlington     

University of Texas at San Antonio      
U.S. Department of Defense: 

• Office of Naval Research 
• Naval Research Laboratory  
• Naval Air Warfare Center, 

Aircraft Division 
• Naval Surface Warfare Center, 

Crane Division 
• Naval Surface Warfare Center, 

Carderock Division 
• Naval Undersea Warfare 

Center, Newport Division 
• Naval Surface Warfare Center, 

Dahlgren Division 
• Naval Surface Warfare Center, 

Indian Head Division 
• Naval Medical Research Center 
• SPAWAR, Charleston 
• SPAWAR, San Diego 
 

U.S. Department of Energy  
U.S. Department of Transportation 
Vanderbilt University 
Wayne State University  

                                                                 
 
A variety of T2+2™ Professional packages are available to fit the needs of any user, 
and custom subscriptions are also available. For more information about T2+2™ 
Professional or to arrange a demonstration, please call David Speser at (401) 273-
4844, x.31, or email us at sales@t2plus2.com. 
 
 
 
 

                                                                                                                                

“The T2+2™ subscription has been of tremendous help to our 
organization. In addition to numerous other benefits, the 
annual subscription paid for itself… by finding hard-to-get 
royalty rate information for a niche technology.” 
  
           −Senior Technology Commercialization Associate,  
                  Vanderbilt University Office of Technology Transfer and  
                  Enterprise Development 
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